Albert C. Delos Santos

PO Box 1285  Napavine, WA 98565

360-790-7341                                                       alsdesk@aol.com
Objective: To obtain a challenging sales/manager position in a successful organization that will allow me to utilize my related work experience and interpersonal skills. I bring with me dedication, commitment, experience and professionalism. 

Work Experience: 
Sales Consultant: Carmak Consulting                                            02/2012 – present – Castle Rock WA

Supplied consultative services to various companies as an independent consultant. Sold home improvements, automobiles, Re: West Hills Kia Bremerton, Columbia, Ford Longview  and Rainier Dodge in Auto Mall. Worked directly with installation and administration departments. Sold autos, RV.
For U-Neek RV and Awesome RV.

Sales Consultant: Safe Step Walk in Tubs                                            02/2011 – 02/2012 – Seattle WA

Sold very high end walk in tubs thru company provided in home leads. Consultant type sale with one visit close. Company supplied leads were provided thru First Street Lead Providers. Left company due to loss of First Street.

Sales Manager: West Coast Vinyl                                                        11/2006 – 08/2015 – Tacoma WA

Interviewing, hiring and training sales reps, field training and classroom rehash training. Tracking and evaluating individual performances. Distribute sales leads for two offices. Ran leads and sold product. Hosted motivational meetings and on going education.

Account Executive: Ameriquest Mortgage Company                              3/2002-10/2006  - Tacoma WA

Prospected for new clients daily thru cold calling, referrals and networking. Took, ran, and scrubbed credit. Prepared proposals showing and explaining multiple benefits. Took client and app thru entire loan process, title, mortgage,, history, payoffs, income doc, insurance, signings, etc. Tracked all the above and helped with disbursements. 

Principle/General Manager: Thermal Designs                                            1/1997-8/2002 – Edison NJ

Hired, trained, motivated and tracked telemarketing, sales, management staffs. Negotiated, hired and managed sub contractors. Selectively marketed productive areas in region. Managed daily sales and after sales responsibilities. 

Principle/General Manager: Securacom                                               1/1990 -12/1996 – Ft. Myers FL

Resold residential alarm systems by AT&T. Recruited, trained, and motivated sales reps and telemarketers. Exceeded AT&T quota by 150-200% annually. Number 1 dealer in SE Region every year.

Sales Manager: Pacesetter Home Improvements                                       3/1987-1/1990 – Portland OR

Managed both windows and siding divisions. Hired, trained, motivated and tracked sales staff. Met or exceeded monthly sales quotas. Attended and completed sales management development courses. 

Education: East Side HS, Newark NJ *Pacesetter Management Development Course *AT&T Sales and Management Course

